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Bo pamkute Ha ON-LINE nmpomonujara

Lence Petreska', Emilija Stevanovska®

ABSTRACT

Never before in the history of mankind, there has been such a tremendous amount of infor-
mation exchange in so many different forms: speech, text, picture, animation and interaction,
and it has never been easier to publish an opinion or to produce and distribute video and/or
sound signal. The famous Warhol’s saying: “In the future, everyone will be world - famous for
15 minutes” got a completely new and unexpected meaning, because the traditional media,
which determined this so called “15 minutes of fame”, are taking second chair, to the social me-
dia where the user can be an editor, an audience and a star simultaneously. People today, are
simply not used to being passive recipients of the information, which is gathered and placed by
the media conglomerates. They are active creators of worth, whether it is one of the millions
fun YouTube videos, or an encyclopedia article published on Wikipedia. We live in an age of
“The ecstasy of communication” (term used by postmodern French philosopher Jean Baudril-
lard) in an era of fast and dynamic technological changes and a multimillion user information
exchange. Even though, many organizations take the management of social media marketing
for granted, believing it is a non-demanding issue, they as many other before them, are easily
mislead to the point of no return. The most successful companies strategize over the implemen-
tation of promotion, through social media and they systematically apply the basic principles of
promotion and marketing.
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AIICTPAKT

Hukoeaus nopano 60 ucmopujama Ha 408eulmeomo Hemano monkasa pasmeHd Ha
unpopmayuy 60 HAjpasnu4er 06KUK: 2080p, MeKCH, CIUKA, AHUMAUU]A, UHMEPAKUU]A, U
HUKO2aUl NOPaHo He 6uUn0 nomecto da ce 06jasu mucnerve, da ce npoussede u OUcmMpubyupa
6u0deo u 38yuen cueran. Ilosnamama uspexa na Bopxon dexa “60 uonunama cexoj ke 6uoe
see30a 3a 15 munymu” 0061 cocema HOB0 U HEOHeKYBAHO 3HAHetve, OUdefKU MPAdUUUOHANHUME
Meouymu wmo ja o0pedysaa 06aa “sée3oa” U OMCMANY8Aaam Mecho Ha COUUjanHume Meouymu
Kade KOpucHukom moxce 0a 6ude ucmospemero u ypeOHux, u nyonuka, u “seéezoa’. enec
nydemo, e0HOCMABHO, He ce HABUKHAMU 0a OUOAM NACUBHI PeUUNUEHMU HA UH(OPMAULme
KOU 30 HUB 2U CNpemuie U CNaKysare 207iemume meouymcku koxnenomepamu. Tue ce akmusHu
Kpeamopu Ha épedHocm, 6e3 pasnuka 0anu e moa Hekoe 00 munuoHume 3abasuu YouTu-
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be sudea, unu nax enyuxnoneducka cmamuja Ha Buxuneouja. )Kuseeme 60 “excmasama
Ha KomyHukayujama” (mepmun Ha Pppanyyckuom nocmmoodeprucmuuku dunosod, XKan
Boopujap), 8o sxecmoxume 6pano8u HA MeXHONOUIKUME NPOMEHU U Henpedsudnueume
8eMpOoBL HA MyTMUMUTIUOHCKAMA MedyKOPUCHUUKA pasmena Ha ungopmauu. ¥ nokpaj moa
WO MHO2Y OP2AHU3AUU CMEMAAN 0eKa yNPpAasysarmemo u paKoso0erermo co MapKemuHzom
HA coyujanHume meduymu e 1ecHO U3800/1UBA paboma Koja He 6apa nocebex aHzaima,
mue KaKko u MHO2y Opy2u 0peanHu3auulL Moxe MHOZY 1eCHO 0a Ce HAjOam 80 HEMUPHUMe 800U
00 8pmo2otm 00 Koj Hema 8paKarve HA3A0. Ycnewinume opeanu3ayuu KOH NPUMeHama Ha
coyujantume mMeduymu 60 pamKume Ha OHJIAJH NPOMOUUJAMA NPUCMANYBAAN CIMPAMEUIKU,
U CUCTNEMAMCKU 2U NPUMEHYBAAN OCHOBHIME NPUHUUNU HA NPOMOUUJATNA U MAPKEMUHZOM.
Knyunu 360posu: cmpameeuu, coyujanuu meduymu, on-line npomoyuja, mapxemune,
ungopmayuu

OcHOBHM KapaKTEPUCTUKN HA MAPKETNHIOT Ha CO].[]/[jaTIHI/ITe MEANYMH

Hecomueno, mopactor Ha ynorpebara Ha COLMjaTHUTe MMM BIIMjae Ha HAYMHOT
KaKO OpraHy3alMuTe KOMYHUIVPaaT CO CBOUTE MOTPOLIyBauy 1 KopucHuum. Be6 2.0
aJIaTKUTe M OBO3MOXKYBaaT Ha JIyI'eTO U OpraHu3alNTe Ia IpajaT COLUjaTHN U OU3HUC
HOBp3yBalba, Jja CIofenyBaaTr MHGOpMaluM U a cOpaboTyBaaT Ha OHJIAjH IIPOEKTHUTE.
IToroneMoTo BHMMaHMe KOe OPTaHM3AlMNTE U MOEAVHINTE UM IO ITOCBETyBaaT Ha
COLIMja/THATE MEJMYMM, KOM IMaaT OTPOMHM PasfMKM BO OJHOC Ha TPaJULMIOHaTHUTE
MeMyMI, He30eXKHO CO3aBa CIIelMjalicTy BO OBaa 00/1acT.

TepmunoT “ontMMusanyja Ha conujanHure Meguymu’ (social media optimizati-
on — SMO) Ko0j HajuecTo ce IIOBP3yBa €O IeHeC PacIpPOCTAHETHOT TEPMMH “MapKeTVHT
Ha coumjanaute Meguymu’ (social media marketing - SMM) e npBmart ynorpe6eH of
CTpaHa Ha MapKeTUHT ekcrieproT Poxut baprasa Bo 2006 rognna. Criopef TOTalIHOTO
HEeTOBO pa3OMpame 3a ONTMMM3aLMjaTa: “KOHIeNTOT nosagy SMO e egHocTaBen:
UMIDIEMEHTAIVja Ha IPOMeH) Opa) ONTHMu3alllja Ha BeO-CTpaHa Ha TOj HA4VH IITO
e II0JIECHO Jia Ce TIOBp3yBa KOH HETO, IOBUJINMB BO IpebapyBarmaTa Ha COLMjaTHUTE
MeIMyMI Y MHTEPHET NpebapyBaduTe, U IOBeKe BKIYYeH BO peJIeBaHTHUTE 3aIlUCU Ha
6710roBUTe, IOAKACTUTE U BUHeo-Omorosure (vlogs).

MapKkeTHMHTOT Ha cOljMjaTHUTE MESUYMU € KOMIUIEKCEH TPOMOTUBEH KOHIIENT KOj
3aB3eMa MeCTO BO PaMKITe Ha MHTeIpUpaHNUTe MapKeTVHT KoMyHuKanuy (integra-
ted marketing communications — IMC). Ilog uHTerprpanyu MapkeTUHI' KOMYHMKALINN,
AMepukanckara Mapkerunr Aconyjanyja (AMA) noppaséupa “npoliec Ha IVIaHMpabe
IV3ajHUpaH fja 06e306emy cuTe KOHTAKTU CO Mapkara IPYMeHM Of IOTPOLIYBadOT VN
HNOTEHIMja/IHNOT IOTPOLIYBaY 3a OfipefieH IPOU3BOJ, YCIyra, WIK YCayra ja 6upatr
PeIeBaHTHM 3a Taa JIMYHOCT Y KOH3UCTEHTHU CO TeKOT Ha BpeMeTo . BecymHoct, IMC
€ XOMMUCTUYKY IIPUCTAIl KOH IPOMOTMBHIOT MUKC (OIVIacyBame, TMYHA Ipofaxoa,
IpOfja>KHa IIPOMOIIY]ja, OFHOCY CO jaBHOCTA M MyOIUIINTET), KOj 6apa opraHu3alnure
Ia pasBUjaT TOTaJlHa CTpaTeryuja Ha MapKeTVHI KOMYHUKAI[UUTe ITO I'u omngaKka cure
MapKeTVHT aKTMBHOCTY Ha OpraHM3alyjaTa Koy KOMyHUIIMPAaT CO KIMEHTUTE, a He CaMO
npomolyjaTa.’

3 Influential Marketing Blog:“5 Rules of Social Media Optimization (SMO)”, 10 August 2006, (http://www.rohitbhargava.

typepad.com/weblog/2006/08/5_rules_of_soci.html- mocererno na 30 maj 2015)

4 UC Davis Identity Standards, University of California(http://identitystandards.ucdavis.edu/resources/glossary.html-

moceTeHo Ha 30 Maj 2010)

5 Belch, G; Belch, M.;. Advertising and Promotion, An Integrated Marketing Communications Perspective, sixth edition,
McGraw-Hill, 2003, p. 9
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MapkeTHHTOT Ha COIMja/IHUTe MeIUyMH NpeTcTaByBa KoMrnoHeHTa Ha IMC koja
ja BpIIM MHTErpalujata Ha COLMjaTHUTe MEIUYMU BO T€HEPaTHNOT KOMYHUKAI[UCKI
IUIaH Ha OopraHM3anujata. “MapKeTMHTOT Ha COLMjaTHUTE MEJUYMM € IpOIieC KOj TU
ocnoco6yBa MOeAMHIINTE Ja T¥ IPOMOBOPUpPAAT HUBHNUTE BeO-CTPaHU, IPOU3BOIM,
WIN YCITYTU TIpeKy OHJIAjH COLMjaTHM KaHaJIuU, X Jja TO KOMYHUI[MPAAT ¥ MCKOPUCTAT
MHOTY IIOTO/IeMa 3aeJHUIIA IITO MOKeOu He 61 61/Ta TOCTAITHA PeKy TPaAUIMIOHATHUTE
KaHa/IM 3a orylacyBarbe. HajBaskHO 3a conmjaHuTe MeJyMH € ieKa THe IO IIOTeHIMpaaT
KOJIEKTUBHOTO HACIPOTY MOEAUHEYHOTO. 3aeHUIIUTE IIOCTOjaT BO PA3IMIHY OOININ U
roJIeMVHY Ha MHTEPHETOT, 1 TyfeTo 36opyBaar Meryce6Ho. PaboTaTa Ha MapkeTepure
Ha COIMjaTHATe MeAMYMM € Jia IV MICKOPMCTAT OBMeE 3ae[HUIIN CO LieN eeKTUBHO fa
KOMYHMIIMPAAT CO YYeCHUI[UTE BO 3ae[[HUIJATa BO BPCKa CO IIOHYZlaTa Ha MIPOU3BOAM
U ycrryru. MapKeTHHTOT Ha COLMjaTHM MeJUYMM UCTO TaKa IoApasbnpa ciaylame Ha
3aeIHNUIIUTE U BOCIIOCTaByBakbe Ha OJHOCH CO NMIPETCTABHUIINTE Ha OpraHusanujara.’®

V360p Ha cTpaTernu Ha COIMjaTHNTE METIYMI

KonkperHata ymoTpeba Ha couuja/HUTe MefUYMHU BO paMKNUTe HA OHJIAjH
MPOMOLIMCKMOT IJIaH IPAaCTUYHO Bapupa off cay4aj Bo cinydaj. Hekon opranmsanum,
Ha IpuMep, paboTaT co CerMeHTI KOU Off PasInuHy IpudnHy (c1abo KOpucTeme Ha
MHTEPHETOT) He I'M KOPMCTAT WIM PeTKO I' KOPUCTAT coumjanHnte Meguymu. Hexon
OpraHmM3aIui, IMaK, 0cobeHo Ha business-to-business masapurenM mpugaBaaT MoOMauo0
3HaYere Ha COLVjaTHUTEe MeAUYMU, O1UejKN HAjrolIeMIOT [el Of IPOMOTHUBHATA
aKTMBHOCT Ce COAPXKU Off IMYHA Ipofax6a. Bo pamMkuTe, mak, Ha HOTPOIIYBAUKITE
rasapy, CTpaTernuTe 3a IpYMeHa Ha COLMjaIHUTe MEIMYMM 3aBJICAT Off MHOXKECTBO Ha
¢axropu. Taka, Ha mpuMep, CTpaTerujaTa MoXke 1a Guie MHOTY pas/IidHa aKo ce CaKaaTr
Za ce JOIpaT MaNKyOpojHMTE “CO3aBau Ha COAPXKUHIN , MHO3MHCTBOTO “IOTPOIIYBAYN
Ha CORPXKMHN, WIN IaK “CIIOfe/TyBaduTe Ha CORP>KuHN .’ IIpoLecoT Ha CTPATeTuCKoO
ITaHMpPake Ha MECTOTO Ha COLIMja/THITE MEAMYMM BO COLIVjaTHMOT MUKC € KOMILIEKCEH,
¥ HerOBara JleTa/lHa pa3paboTKa i HaAMIHYBA [je/IUTe Ha 0BOj MaruCTePCKI TPYH,.

Cermak, MOXXe fla ce IPe//IO>KaT HeKOY OIIITH IIPETIOCTABKI 32 YCIIELTHO IJTAHNPAabe 1
CITpOBeyBabe Ha KOMYHMKAIMCKATa CTpaTeTyja Koja ru ondaka coryjaTHnTe MeANyMIL.
TenepanHo, KaKBa CTpareruja opraHusanmjara Ke nsbepe HajBeKke 3aBIUCHU Off TOA Ja/lIu
ce pabotu 3a cmpamezuja 6o mex(ongoing strategy) W Iax opraHusanyja IIaHUPa fa
TaHcupa kamnara (campaign).® CrpaTerujara Bo TeK ce HelITaTa IITO OpraHU3aIyjaTa
IM TIpaBU Ha peryJapHa OCHOBA: G/orupame, TBUTAMbe, YIeCTBO Ha GOPyMM U Taka
Haramy. OBaa cTpareruja Tpeba ma Tpae ce JOfeKa He ce 3abeexar MO3HAYajHN
npoMeHN (MO>KHOCTM WJIM 3aKaHM). 3a OpraHu3alyjara jja ¥Ma II0CTOjaHo IIPUCYCTBO
Ha COLMja/THUTE MEAMYMH, OGHOCHO CTpaTeruja BO T€K, MOPA HAjIPBO [ja MMa TaKOB
MeHTaseH ckaon (social media mindset), une ocHOBHO mpaBuiIo € “ma ce 6uge Y0BeK',
OuyiejKu ce IIOKaXKaIo [jeKa aHTKMPAkeTO Ha HafBOPEIIHA areHI[ija HeMa /ja IOMOTHe
aKo caMaTa OpraHM3alVja IPOJO/DKYU Ja pasMICIyBa BO TPAAUL[IOHA/IHU KaTeropyun.’
AHra)XupameTo Ha OpraHM3alMjaTa IaK, BO KaMIlakby, KOM MMaaT OrPaHMYEHO

Weinberg, T.The New Community Rules: Marketing on the Social Web, O’Reilly, 2009, p. 3 - 4
Stokes, R.eMarketing: The Essential Guide to Online Marketing, Quirk eMarketing, 2009, p. 142
Zarella, D.The Social Media Marketing Book, O’Reilly,2010,p. 197
Eley, B.; Tilley, S. Online Marketing Inside Out, SitePoint Pty. Ltd., 2009,p. 84
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BpeMeTpaere (IIOKPaTKo WM IIOfO/Ir0), MOoApa3bupa HelITo IopasInyHa CTpaTeruja.
ITpex fma ce 3amovHe KaMIlalba Ha COLMjaJIHUTe MeLUYyMM, OpraHu3anujara Tpeba na
OZTOBOPY IIOTBPJHO Ha CIeTHMBE ITpariama:'’

o [lanu KynTypara Ha colMjaJHUTe MEUYMU Ce BKJIOITYBa CO MO3UIVIOHVPABETO Ha
MapKara MM Toa KaKo MapKaTa II0CaKyBa fa O1je meplienypana?

o Jlanu opraHmsauujaTa 3Hae Kajie ce Hej3VHUTe CerallHM U MOTEHLVjaHN
norpomrysaun? ITocTojaT MHOrYy 3aegHUIM Ha conujanante Meguymn. CurypHo
ieKa II0CTOM NTOBTOPYBame Ha WIEHCTBOTO Ha HEKOM Of] HIB, HO MapKaTa Mopa fia
3Hae [Ia ja ToLMpa CBojaTa Lje/iHa NyO/IMKa BO IIejCaX0T Ha COLIMjaTHITE MeJUYMIAL.

o [lanu peneBaHTHNTE 3aeHNUIIN Ce OTBOPEHM I CaKaaT MapKaTa Jja MMa y4eCTBO?

o Jlau opraHmsamujaTa MMa BpeMEHCKM pecypcy M Iapu fia ce IOCBeT! Ha
KaMImamara?

o Jlamu moctou “jajuiia’, HEIITO IITO Ke 3aIll0YHe pasroBOP, TOYKaA Ha BKIYYyBalbe —
HEIIITO LITO Ke MHCIIPMpa MHTepaKIyija co MapKaTa?

o [lanu opraHusanujara e CipeMHa Jia IIpeB3eMa PU3NILINYS

Cniopep Bebep, mocTojaT 4eTvipy OCHOBHM CTpATerny Ha COLMjaTHIuTe Meguymu:'!

o Crpaternuja Ha arperarop Ha peryranuja. OCHOBHATa L/l HA OBaa CTpaTeruja e fia ja
nogo6py mo3nuyjaTa Ha OpraHusalujara Ha MHTepHeT IpebapyBadnre.

o Brior crparernja. I'taBeH akiieHT BO 0Baa cTpareryja Ma KOPIOPALMCKIOT O/I0T U
y4ecTBOTO BO 6rorocdepara.

o Crparernuja Ha e-3aegHuny. PoKycoT Ha cTparernjaTa e CTaBeH Ha Y4eCTBOTO Ha
COLMjaTHITE MEVIYMM 32 CO3[jaBatbe 1 CIIOeTTyBatbe CORPKIHI, KaKo 1 GopyMurTe.

o Crpareruja Ha conujanuu Mpexxu. Crpareruja mpeky y4eCTBO Ha OpraHmsalyjara
Ha OIILITHTE Ml HAMEHCKIUTE COLIjaTHI MPEXKIL.

Be3 pasnuka ganu ce paboTu 3a MoefMHeYHa KaMIIaba, WM II0CTOjaHa CTpaTeryja Ha
IPUCYCTBO Ha COLMja/IHNTE MEANYMI, OpraHu3anujata Tpeba ja IpyMeH! NHTErPUPaH
IPUCTAIL, KOj CE COCTOM BO KOMOMHIPahe I CII0jyBarbe Ha [TOBEKe COLIMjaTHI MeUyMIL. 2
Ha npumep, Ha 61orot Moxxe fja ce mocrasat goparonu (plug-ins) kou cexoj HOB 6710T
3amMc aBTOMATCKM TO IpujaByBaar Ha Twitter. VlcTo Taka, MOXKe Za MMa KOIYNMEba
(T.H. 6yKMapKJIeTH), KO OBO3MOXKYBAaT JIECHO IIPeHeCyBatbe Ha 3aMMCOT Ha [JPYTHTeE
COL{Mja/THV MEAUYMIL.

3aKny4oK

IToxecenn op onmrara eydopnuja 3a counjamHuTe MeIUYMH, U Off yCIIeCUTe Ha HEKOM
OpraHMU3aIUI BO KOPUCTEHETO Ha Beb 2.0 TexHOMOIMNTE, HEKOM OPraHM3ALNI MOXeE Ke
MIMaaT M3MEeCTeH! OYeKyBamba OKOTy TOa IITO HABUCTIHA 3HAYM MAaCOBHUOT peHOMEH Ha
couujananute mepnymu. Hajmocre, He e 1 TOYHO meKa OINIacyBambeTO Ha COLMjaTHUTE
MPEXI CO PEKOPIHO HICKM TPOIIOLY JOIMpaar o orpoMHa my6mvka? He e /i TouHO fexa
Be0-CTpaHUTe CO COLMja/IHM BECTU MOXKe IIPeKy HOK Jia IIpeHecaT IPOMOTHBHA ITOpaKa
0 MUIMOHCKa Iy6mnka? He e u BUCTMHA leKa IPYCYTBOTO Ha COLMjaTHUTE MEYMI,
mrtisinglo : social media marketing in a web 2.0 world, Praeger, 2008, p. 27

11 Weber, L. Marketing to the Social Web, Wiley Publishing, 2007, p. 153 - 205
12 Zarella, D.The Social Media Marketing Book, O’Reilly, 2010,p. 198 - 199
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ja mo06pyBa IOCeTeHOCTa Ha BeO-CTpaHaTa, CBeCHOCTA 3a MapKaTa, KOMyHMKallyjaTa
co norpouryBadure? He e /it TOYHO [ieKa COLMjaTHUTE MEAVMYMI OBO3MOXKYBaarT IeCHa,
edukacHa, 1 epTiHa MelyceOHa MHTerparja 1 MPUCTAII O OKeaH Of MHPOPMALNI KoK
OBO3MO)XyBa TapreTupame Co Mpel3HOCT HeJOCTIDKHA 32 TPAJULIOHATTHITE MeANYMU?

Toa e ce TOYHO, MefyTOA TeCHO MOXe Jia ce 3a00paBM [ieKa COLMjaTHNTE MeAUYMU TH
CO3[jaBaaT MIMPOKNUTE HAPOIHY MaCK KOV MMaaT OfpefieHO YYBCTBO Ha “CONCTBEHOCT
Ha Be0O-CTpaHMTe, M OpraHM3allijaTa HACTAIlyBa Ha HEIIO3HAT TePeH, 11 4eCTO e JoueKaHa
KaKO HeKaHeT FOCTVH Ha IpuBaTHa 3ab6aBa. ColjaIHUTe MeANyMI MOKeO1 co3aBaar
u 136MpaaT mpeTcefaTeny, Of, HEIIO3HATI MapKY IIpaBaT CIaBHYU OPeHIOBM, MelyToa
MICTUTE 32 MHOTY KPAaTKO BpeMe MO>Ke [ja CMeHAT [peTcefaTes, U ja IpefU3BIKaaT Kpax
Ha Bpe[HOCTA Ha aKI1uTe Ha oprannsanujara. Hekonky naru pakoBogctoto Ha Facebo-
ok 3a MaJIKy Ke ja Iipenuelie 4aiaTa Ipeky o0esbeyBarbe Ha IpUBATHI NHGOPMALINH 34
CBONTe KOPUCHNIIM Ha OITIACYBA4YNTe, U JOKOIKY BeO-CTpaHaTa IIPOJO/DKY Jja Tasu IO OHa
IITO KOPUCHMIINMTE TO CMETAaT 3a IpuBaTHa cdepa, MO>KeOM e caMo Ipaliame Ha BpeMe
KOTa Tye Ke My TO CBpTar rpbOT Ha CepBUCOT 1 Ke ce IpedpiIaT Ha HeKoja KOHKYPEHTCKa
conujanHa Mpexxa. VIcTo Taka, MefyceOHaTa M IOCTOjaHa MOBP3aHOCT BO HOBUTE
MeJMyMu, He 3Ha4l CaMo fieKa OpraHy3aljaTa 3Hae oBeKe 3a CBOUTE KOPUCHULIY, TYKY
¥ KOPUCHMUIIMTE 3HAAT [I0BeKe 3a OpraHusanujara. MHOTY opraHmsanum He MOXar Ja ce
CIIpaBarT CO TEPOPOT Ha TPAHCIIAPEHTHOCTA — JOBOJIHO € efjHa JIOLIA YC/Tyra Ha B/IjaTe/ieH
6morep 1 TOj fa ja “saxoma” opraHmsalijaTa co efjeH TeKCT, JOBOTHO € eJHa Mana
HeBHUMATETHOCT Ha BpaOOTeHNTe M BaJIKaHNUTe a/lMIITa Ha OpraHM3aljaTa fia ce HajaaT
Ha BIIfIe/IMHA Ha COL[Mja/THITe MPEXY VTN NTaK Ha COLMjaTHITe MEAUYMI 3a CIIOfeTyBatbe
Ha copgpxnHu. Ha Toa Tpe6a na ce fojazme u jeka goBepbara BO KOPIOPATUBHUTE
OpraHM3aLuy VIMa Pedrcy HensOeXxeH TPeH ], Ha II0CTOjaHo onararbe, HajuecTo 110 BIHA
Ha camuTe opranusannu. ColujaTHUTe MeUYMH, CO LPYTU 360POBHU, Ke Il IIPUHYZAT
OpraHM3aLuTe fa pa3MICIyBaaT KaKo BUCTMHCKM JIyfe O BUCTHHCKM noTpebu. OBaa
XyMaHM3alija Ha OPTaHM3AIICKOTO KOMYHULPambe MOXKeOy Ke Oujie HajBaXKHIOT
Genedur o peBonyLujaTa Ha coumjanHuTe MeguyMmu. Koneuno, opraunsanunre Ke
Tpeba HABUCTUHA [ja Pa3MIC/IAT 3a 3HAYEIHETO Ha MOMy/IapHara (pasa feka “masapure ce
pasrosopu’”. BeyiHoct, Toa otcexoraur u 6uite. Ho neHec, Bo 0Bre pa3roBopu my6mmkara
MIMa JMICTO TOJIKY i KaKe KaKo M MapKeTVHT AMPEKTOPUTE ¥ MapKETUHT areHINTe.
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